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STARTING UP YOUR  

BUSINESS 



10 steps 



RESEARCH 



RESEARCH 

• Identify a business idea, balancing it with a little reality  

• Ask yourself : 
• Is there a need for your anticipated products/services? 

• Who is the target audience? 

• Are there other companies offering similar products/services now? 

• How will your business fit into the market? 
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MAKE A PLAN 



MAKE A PLAN 

• Brainstorm Ideas -> turn them into reality 

• Make up a business plan = a blueprint, a guide 

• If you seek financial support -> write down a traditional, detailed 
business plan for validation 

• If not -> simple one-page business plan should do 
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PLAN YOUR FINANCES 



PLAN YOUR FINANCES 

• Create worksheet estimating start-up costs 

• Make sure you can cover the initial investment 

• Take into account any ongoing expenses  

• Address to financial institutions for further support 
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CHOOSE A BUSINESS STRUCTURE 



CHOOSE A BUSINESS STRUCTURE 

• Choose from : 
• Sole Proprietorship 

• Partnership 

• Corporation 

• Limited Liability Company (LLC)  

• This will impact 
• Business name 

• Your liability  

• Taxes 
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REGISTER NAME 



REGISTER NAME 

• Business name plays an important role, do not forget to register yours  

• Check for trademark or ownership 

• Register domain name  
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LICENSES AND PERMITS 



LICENSES AND PERMITS 

• Research what licenses and permits apply to your business during the 
start-up process 
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CHOOSE ACCOUNTING SYSTEM 



CHOOSE ACCOUNTING SYSTEM 

• Create and manage budget 

• Set rates and prices 

• Conduct business with others  

• File taxes 
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SET BUSINESS LOCATION 



SET BUSINESS LOCATION 

• Think about location, equipment, overall setup 

• Decide on a place: home office, shared/private office, retail location 

 

8 



GET YOUR TEAM READY 



GET YOUR TEAM READY 

• Hire employees 

• Assign job positions 

• Assign job responsibilities  
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PROMOTE BUSINESS 



PROMOTE BUSINESS 

• Start attracting clients and customers 

• Write a unique selling proposition (USP)* 
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* A unique selling proposition (USP), or unique selling position, is a statement that succinctly outlines how your business, 
product or service is different from that of your competition 



next sof
t 



    What is               
? 

Our company offers software 
solutions based on customers‘ 

needs  

 



What consumers look 
for in an app: 

• To be functional software 

• To suit their needs 

• To be easy to use 

• To have adaptive UI for different 
screen sizes 

• To be fast and reliable 

 

 

What we offer  

Exactly what consumers 
want and: 

• Future proofing 

• Prolonged technical 
support 

• Updates with additive 
features if necessary  

To summarize: 
Run on as many devices as 
possible without any headaches 



Development process 

Request Process Develop Deploy 







*unavailable on macOS at the moment 





V1.0 
V1.2.

0 



Easy to install 

Download 
Follow on screen 

prompts 
You’re ready to go 

https://nextechsoft.wordpress.com/portfolio/electronic-business/


Easy to use  Quality 

Reliable 
 

Tailored experience 

Functional software 

 

 

Enchanted accessibility 

Speed 

Quality 

Future proofing 

Technical support 
Updates 

Universal 

Multicultural 

Future Proofing 

Updates 

Adaptive 

A great 
app 

Fast 























Check out our website 



Check out our website 

nextechsoft.wordpress.com 

Scan the QR code or access 
the link below 

Download the apps and see the latest projects 

https://nextechsoft.wordpress.com/


Made for 



Keep in mind 

All data about “nextsoft” here is purely fictional having informational 
values, intended as an example for students starting up a business or 

individuals engaging in entrepreneurial activities. 


